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Channel Conflict,
How Successful Companies Create New Channels
Without Loosing Existing Channels

By Brian Graves

Gibson Guitars, Pella Windows, HP/Compaq, UPS, and many others have developed new

channels for net gains. This paper discusses how you can do the same with your company.

To receive a copy of this paper Email us at insights@mcapartners.com with your name, phone
number, position/role, and company name.
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